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Show and Tell

Instructor Background

Direct mail solicitations have become all too familiar. Almost everyday you will probably receive a solicitation enticing you to open a credit card by offering low introductory rates. Or maybe there are even solicitations where you receive a “check” persuading you to cash it for a quick loan.  

Directions

At the end of this module, take a few minutes to showcase some of the direct mail solicitations you have received. Be sure to highlight the promotional offer and follow up with the corresponding fine print. The objective of this exercise is to help the participants understand the importance of carefully pursuing any promotional offer so they do not find themselves in a situation that could potentially damage their credit.

