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Dear Workshop Participant:

Welcome to CreditSmart®, Freddie Mac’s
premier financial education curriculum,
designed to help you learn how to build
and maintain better credit, and prepare
for successful long-term homeownership.

At Freddie Mac, we are dedicated to opening doors to homeownership for
millions of families across the United States. We recognize how important it is
for consumers to have the information and the tools that will help them achieve
their financial goals and dreams, including the dream of homeownership. And
at Freddie Mac, we believe that the single most effective way to start preparing
people for homeownership is to educate them about the importance of using
credit wisely. Establishing and maintaining good credit is essential for building
a sound financial future.

Freddie Mac’s curriculum is designed to help you increase your financial literacy

by providing life-long money management skills. It provides important information
about credit and money management and how to avoid financial traps; insight

into how lenders assess credit histories; and how credit plays a profound role in
achieving your financial goal of buying a home and ensuring a successful long-term
homeownership.

As a workshop participant, you’ll be using this Consumer Workbook to follow
along through the 12 modules with your instructor, refer to case study examples
and sample documents, and complete the curriculum worksheets.

In addition to attending a workshop like this one, you can also access an abridged
version of the curriculum on the Internet at www.FreddieMac.com/creditsmart.

Freddie Mac also offers CreditSmart Asian, a three-part series of multilingual
guidebooks, available in Chinese, Korean, Vietnamese, and English. CreditSmart
Asian provides culturally relevant information on the value of a positive credit history,
the homeownership process, and the responsibilities of owning a home. To learn
more, visit www.FreddieMac.com/creditsmart.

On behalf of Freddie Mac and our CreditSmart affiliates, thank you for participating
in our CreditSmart workshop. We wish you great success as you gain the skills and
information necessary to achieve homeownership and build a sound financial future.
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Module 1: Your Credit and Why It Is Important

Presentation SHAES ......oviiiiiii e
Questions to Think About Before Taking on Additional Debt .............ccccoviine.
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Examples of a Home Mortgage Payment...........iiiiis
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Module 8: Avoiding Credit Traps
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Module 9: Restoring Your Credit
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Fraudulent Use of YOUr Credit........coooiiiiiiiiic e 155

Module 10: Planning for Your Future

Presentation SHAES ......ovviiiiie 159
EXaming YOUr VAIUES .......oociiiiiiiiiiii i 163
Make a List of Your Values (WOrksheet) .........cccccceiieiiiiiiiiiiiiiiiiiceeeeeeeee 163
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Module 11: Becoming a Homeowner
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